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Laser guided growth
LaserBond

ASX:LBL
Net assets
NTA
Price/book
Price/NTA

Last close $0.230
Market cap $17.1m
Net debt -$0.6m
EV $16.5m
Gearing -3.4%
Risk measures

$7.7m
$4.1m
2.22x
4.19x

Year end Jun 30

Beta (2yr): -0.06

Z score: 8.11
M score: -1.92

see back page f or def init ions

Consensus/ historic

FY10a

FY11a

LTM

Revenue

10.4

13.3

15.0

EBITDA

1.4

2.6

3.00

EPS (adj)

$0.006

$0.020

$0.024

DPS

$0.000

$0.005

$0.008

EV/revenue

1.59x

1.24x

1.10x

EV/EBITDA

12.09x

6.45x

5.50x

P/E

38.31x

11.60x

9.58x

Yield

n/a

2.17%

n/a

Laserbond Limited engages in the manufacture and reclamation of industrial
components and assemblies in Australia. It provides services to a range of
industries to extend the life of components subject to corrosion and/or wear.
The company utilizes surface engineering technologies, including LaserBond,
high pressure high velocity oxy-fuel, and plasma thermal spray. It serves an
array of industries, including steel making and processing, pumping and valve
equipment, paper making and conversion, timber mining and minerals
processing, rail transport, trucking and road transport, power generation,
water and waste water treatment, aluminium making and processing, plastics,
packaging, toolmaking, glass manufacturing, automotive and motorsport,
concrete and concrete products, building products, printing, aerospace, pet
food, food, marine, defence, and agriculture. The company also manufactures
new replacement components incorporating surface enhancing technologies.
Laserbond Limited is based in Ingleburn, Australia.
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Investorfirst Securities
ACN 135 332 240

By Chris Gibson
LaserBond (LBL) specialises in reclamation and surface engineering
of industrial components. That is, LBL can repair worn or corroded
project-critical metallurgical surfaces in a range of industrial
processes using High Pressure High Velocity Oxy Fuel (HP HVOF)
thermal spraying and/or Laser Cladding precision welding of
materials. LBL’s resurfacing techniques reduce downtime, on-going
maintenance costs and extend the life of machinery.
Approximately 60% of sales are into resource-related industries and
20% are into the aluminium and steel sectors, with the remaining
going to a vast array of industries. LBL’s largest customers are
focussed on resource extraction and processing. The downsizing of
the steel sector has not impacted LBL to date; LBL actually expects to
be a beneficiary of the impending carbon tax. While its own systems
are energy intensive, LBL can reclaim a worn component using as
little as 5% of the energy required to manufacture a replacement
part.
NSW-based LBL’s growth challenge is that the cost of transporting
very large and heavy wear-plate components to service centres can
be inhibitive and so LBL needs to go to the customer. To that end LBL
acquired a Gladstone-based engineering business in mid-2008. After
suffering early integration challenges, Gladstone is now
operationally profitable. This has allowed LBL to progress with the
development of a new 5,400m2 site to bring together its NSW
operations, which currently operate at capacity out of two sites.
Gladstone’s progress also provides management the opportunity to
pursue acquisition or greenfield growth opportunities in WA.
The outlook provided by LBL with its 1H12 results release stood in
stark contrast to the seemingly moribund nature of many ASX-listed
industrials in recent times: “Abundant sales growth opportunities
with new and existing customers stem from investments in new
equipment and the increase in capacity...”
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Source: Iress
Key Thoughts
 Targeting WA based acquisitions to
increase exposure to resource related
industries (which form 60% of its eastcoast client base).
 Expects to be a net beneficiary of the
carbon tax.
 New single-site facility due to come on
stream in home state of NSW this year.
Should alleviate current site capacity
constraints. Had been delayed due to
working capital demands related to
development of its Qld operations.
 The Hooper family, led by executive
directors Greg (founder) and Wayne
Hooper, hold just over 50% of shares
on issue.
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Important Notices
This communication is distributed by Investorfirst Securities Ltd (ACN 135 332 240) (Investorfirst Securities), which is a corporate authorised representative (No. 339 230) of HUB24 Custodial
Services Ltd (ABN 94 073 633 664) (AFSL 239 122). HUB24 Custodial Services Ltd is a participant of ASX Ltd.

Disclaimer

This communication is not intended to be a sufficient basis for an investment decision. Readers should consult detailed advice before making an investment decision. The
information is general information only, it does not take into account your particular investment objectives, financial situation or needs. This communication is not an invitation or offer to buy or
sell any securities. Prior to taking any action or making any investment decision, you should consult your professional advisors and consider whether the advice or proposed investment is
appropriate in light of their particular investment needs, objectives and financial circumstances. Investment involves risk. Past performance is no indication of future results.
Although we believe the information is accurate and reliable, Investorfirst Securities has not independently verified the information, which is provided from public sources, third parties and
directors or management of issuers. Investorfirst Securities does not represent that the information in this communication is complete, up to date or reliable. Any opinion or forecast or
recommendations reflect the information, assumptions and judgment as at the time of writing and may later change without notice. Investorfirst Securities is not responsible for updating any
information, advice or opinion in this communication or for correcting or supplementing any information, advice or opinion in this communication for any error, omission or misstatement which
may become apparent after its release.
Investorfirst Securities, to the extent permitted by law, accepts no liability or responsibility for any direct or indirect loss or damage caused by any misstatement or error in or omission from this
communication or for relying on this communication.
This research The author principally responsible for this communication is Chris Gibson.
Any views expressed in this communication by Investorfirst Securities accurately reflect the personal views of the author about the subject securities or issuer and may not be the same as the
views of Investorfirst Securities. No part of the compensation of the author was, is or will be directly or indirectly related to the inclusion of specific recommendations or views in this
communication. The material in this communication has been prepared by individual people within Investorfirst Securities who may from time to time also provide advice to individual or
corporate clients.
The author principally responsible for this communication receives compensation based in part on revenue of Investorfirst Securities and has taken reasonable care to achieve and maintain
independence and objectivity in making any recommendations.
Disclosure Investorfirst Securities, its related companies and directors and employees (other than the authors of this communication) might have a relevant interest in some securities
mentioned in this communication but those holdings are not material unless disclosed in this communication. These holdings (or absence of holdings) may change at any time after publication of
this communication, without notice.
Investorfirst Securities, its related companies and employees, directors, consultants of any of them may earn income, fees, brokerage or commissions or other benefits as a result of
recommendations, dealing or transactions in the securities mentioned in this communication or it may earn referral fees in respect of investors who participate in capital raisings by the issuers
mentioned in this communication. There are no such arrangements currently in place. These interests do not influence Investorfirst Securities in giving the advice contained in this
communication. The directors, employees, consultants or of Investorfirst Securities or of its related companies may trade in these financial products in a manner that is contrary to the
recommendations given in this communication or by Investorfirst Securities to clients.
Confidentiality This information is private and intended only for the particular person to whom it is sent. It remains confidential however it is distributed and it and any part of its advice are not
to be communicated or disclosed to any other person without the written consent of Investorfirst Securities.
© 2011 Investorfirst Securities Ltd
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Research Ratings Methodology
Sell: Valuation < (Share Price X 0.9)
Hold: Valuation > (Share Price X 0.9) < Share Price
Buy: Valuation > Share Price
Speculative (in addition to Buy/Hold/Sell): no history of positive
earnings or cash flow; or highly geared; or highly volatile &
inherently uncertain earnings

Financial Risk Metrics
General Z-Score: indicator of risk of bankruptcy

Below 1.1: indicates company could be in financial distress

Between 1.1 and 2.6: potential warning of financial distress

Above 2.6: The company may be in good financial shape
Beneish M-Score: indicator of potential earnings manipulation

A result below –2.22 indicates no apparent manipulation of
financial results

